How To Have A Successful Mary Kay Business:

BOOK

Booking is the lifeline to your business, meet with friends, family members, anyone you know that has skin-get leads from your leads and Book for Skin Care Show, then Re-Book for Glamour Show and again for a Body Care Show!  Work Smarter NOT Harder-Use ALL your current resources

COACH

The hostess is your next focus after booking an appointment.  Talk with her and establish who will be attending “GET A GUEST LIST.”  Once you have this list of both names and phone #’s – Call each of them to confirm. 

SELL

Ask those in attendance, “Would you Like to get the Roll-Up Bag today?”  The product truly sells itself, but if you don’t ask for the sale then you are just a visitor.  They need to know that you are there to be their full time consultant, also sell your services!  Being a beauty consultant we have a huge amount of services to offer! 

SHARE

Sharing the Mary Kay opportunity with women you facial and meet enables you to ensure growth while enriching the lives of others.  By recruiting you open up your opportunities for advancement in the company.  There is NO end to where you can go when you chose to share THIS OPPURTUNITY.









